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MID-CAP GROWTH REVIEW AND OUTLOOK
Third Quarter 2021

The Mid-Cap Growth Strategy lagged its benchmark, the Russell Midcap®

Growth Index, during the third quarter due to negative selection effects in the 

technology sector. A few holdings, such as Pinterest and GoDaddy, 

underperformed over the last three months as a few metrics (monthly active 

users for Pinterest, for instance) lagged expectations, leaving investors 

disappointed despite positive overall results. Contributions from Dynatrace, 

SentinelOne and Workiva, coupled with broad success in the health care 

sector, mostly offset the drag from technology during the period.

As discussed last quarter, investors’ appetite for growth stocks returned in May 

commensurate with a steady decline in the 10-year treasury yield and rising 

COVID-19 cases from the SARS-CoV-2 Delta variant. That market 

environment persisted through most of August until U.S. equities turned 

negative in September, when the portfolio offered downside protection and 

recovered some of the ground lost to the benchmark earlier in the quarter.

Large-caps outperformed small caps during the third quarter. In fact, the 

Russell 1000® Growth Index outpaced the Russell 2000® Growth Index by 7%. 

Growth outpaced value in each of the three major market-cap categories. In the 

Russell Midcap Growth Index, financials (+7%), technology (+2%), and health 

care (+2%) drove returns, while telecommunications (-24%), consumer staples 

(-13%), and energy (-8%) underperformed. Each of those lagging sectors 

comprise only 2% of the benchmark. Our traditional growth approach may have 

faced a mild headwind for the full quarter. As detailed in the following pages, 

stock selection caused our minor shortfall during the quarter.

Despite the Russell Midcap® Growth Index’s near 50% run since 2019, our 

team continues to find high-quality growth investments with compelling three-

year return potential. During the quarter, we funded three new investments that 

demonstrate the breadth of our “non-large-cap” approach: a $34 billion market-

cap real estate information services business (CoStar Group, CSGP), a $10 

billion genetic testing company (Natera, NTRA), and a $7 billion software 

company (nCino, NCNO).

We owned CoStar Group in our Small-Cap Growth strategy in the past and 

have covered it for years. The company dominates the niche of commercial 

real estate information with its eponymous suite of subscription database 

products developed by its founder and (still) CEO for nearly 35 years. Investors 

often refer to CoStar as “the Bloomberg of commercial real estate” since it 

collects hundreds of pieces of data for commercial buildings (lease terms, 

parking space counts, comps, pictures, etc.) that help brokers, owners, tenants, 

and investors lease and sell space. 

CoStar created a now similarly-sized division in the multifamily sector after it 

bought online search company apartments.com in 2014 for close to $600 

million. From 2015 to 2020, CoStar nearly quadrupled revenue in that segment 

to $600 million with a high incremental profit contribution along the way. We 

think the company can continue to drive double-digit growth in both of those 

businesses through product innovation, geographic expansion, M&A and price. 

CoStar is a high-quality database business with attractive secular growth 

prospects, pricing power, little competition, and a proven management team—

but that’s generally well known. So, why did we buy it now? First, its share 

price has been flat for a year (underperforming meaningfully) as the pandemic 

slowed expansion in its mainstay database business. Growth in that division 

started to re-accelerate last quarter and should improve further thanks to 

upcoming pricing initiatives; Second, in late 2020 and mid-2021 CoStar 

purchased Homesnap and homes.com, respectively, marking its first foray into 

a larger potential market—U.S. residential real estate. While management is 

keeping its strategy close to the vest, we believe that fragmented market is ripe 

for disruption. If successful, we think residential could eclipse the size of 

Costar’s database business in seven years, mimicking the company’s success 

in multifamily and driving growth well above current expectations.

We also built a position in genetic-testing company Natera during the quarter. 

The firm’s non-invasive prenatal testing (NIPT) business generates most of its 

~$600 million of revenue currently. Natera’s Panorama test uses a simple 

blood draw from a pregnant woman to detect chromosomal conditions that 

could affect her baby’s health (Down syndrome or trisomy 21 is perhaps the 

most recognizable). That market is expanding rapidly following a change to 

testing guidelines in 2020 that expanded NIPT from just high-risk to all 

pregnancies. That move could theoretically quadruple the number of women 

tested each year and we see early signs that insurance companies are 

adopting the new guidelines and paying for more tests. Meanwhile, Natera

(already the leader) is gaining share in NIPT with unique technology.
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Surprisingly, NIPT may not be the most exciting part of Natera. The company is 

leveraging its expertise in detecting cell-free DNA (cfDNA) from blood 

samples—developed for NIPT—to detect disease recurrence in cancer 

patients. Natera’s Signatera test helps identify cancer recurrence nine months 

earlier (on average) than standard methods. So, it can help save lives by 

aggressively treating recurrences earlier. As data mounts, we believe 

Signatera can also help guide post surgical therapy decisions, increasing its 

value to clinicians further.

Signatera gets highly positive reviews from oncologists and is being rapidly 

adopted for monitoring colorectal cancer patients after surgical resection. 

Meanwhile, the company is investing heavily in R&D to expand Signatera’s use 

to most other solid tumor types. With a theoretical market measured in the tens 

of billions of dollars, years from now, we believe Natera’s oncology franchise 

could dwarf its half-billion-dollar NIPT business. 

Natera is burning cash today due to its oncology investments (while its NIPT 

likely operates a small profit). However, we think its cancer tests can generate 

an average price three to seven times that of its NIPT test with similar direct 

costs. Thus, as oncology grows from just a few tens of millions of dollars of 

revenue this year to hundreds of millions or more someday, we believe Natera

could demonstrate considerable scalability.

Last but not least, we built a position nCino during the third quarter. The 

company provides cloud-delivered software to banks used for commercial and 

retail loan origination. It’s software sits on top of myriad core and legacy 

systems—not replacing them—easing the path to adoption. nCino’s products 

increase account opening completion rates, decrease loan closing times, and 

ultimately improve loan office efficiency meaningfully. It’s application program 

interfaces and customer data aggregation create customer lock in. More 

importantly, every customer we spoke to loves the product and plans to expand 

its use over the coming years. 

nCino may only be approximately 10% to 15% penetrated in its core 

approximately $2 billion domestic commercial loan opportunity. As such, 

revenue is growing at a 30%+ clip as banks adopt its software in place of 

spreadsheets and paper forms. While we see an ample runway for growth in 

nCino’s core commercial lending product, newer initiatives and product 

offerings expand nCino’s total addressable market opportunity to as much as 

$12 billion. Outside the U.S., the company is already having some success in 

the UK, Australia, Canada and Japan (through a joint venture). Moreover, new 

and existing customers have begun to adopt similar software from nCino for 

retail loan origination (a larger addressable opportunity than commercial). With 

little competition in its niche, we see the opportunity for a durable 30%+ 

revenue growth profile for years. Despite its early stage of hyper growth, we 

think nCino should generate modestly positive cash flow in its next fiscal year 

and scale from there given its high gross margin subscription business model.

As always, we remain committed to achieving attractive risk-adjusted returns 

over a full market cycle by owning a diversified portfolio of companies that we 

believe could one day grow much larger. We are grateful for your support and 

look forward to updating you at the conclusion of the year.
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SECTOR DIVERSIFICATION

ICB SECTOR

REPRESENTATIVE 

MID-CAP GROWTH 

ACCOUNT

(%)

RUSSELL 

MIDCAP®

GROWTH 

INDEX

(%)

DIFFERENCE

(%)

REPRESENTATIVE 

MID-CAP GROWTH 

ACCOUNT

(%)

Q3‘21 Q3’21 Q3’21 Q2’21 Q3’20

Basic Materials -- 1.46 -1.46 1.85 1.95

Consumer 

Discretionary
20.58 19.84 0.74 21.72 --

Consumer Goods -- -- -- -- 5.70

Consumer Services -- -- -- -- 16.24

Consumer Staples 2.24 1.93 0.32 2.57 --

Energy -- 2.37 -2.37 -- --

Financials 1.79 5.34 -3.55 1.73 5.76

Health Care 23.67 16.42 7.25 21.94 19.58

Industrials 17.05 17.20 -0.16 15.39 21.23

Oil & Gas -- -- -- -- --

Real Estate 4.11 3.05 1.07 2.18 --

Technology 25.62 30.58 -4.96 27.47 29.53

Telecommunications 1.95 1.67 0.28 1.92 --

Utilities 2.98 0.14 2.84 2.80 --

Unassigned -- -- -- 0.44 --

Third Quarter 2021

▪ The strategy is underweight technology. Within the 

sector, we are overweight semiconductors and 

underweight software.

▪ The strategy is approximately equal weight consumer 

discretionary. Within the sector, we are underweight 

travel and housing and overweight services.

▪ We are overweight health care, with broad exposure to 

services, devices and biotechnology. Within the sector, 

the strategy is overweight medical devices.

▪ The strategy is approximately equal weight industrials. 

Within the sector, inline with our history and in concert 

with our philosophy, we are underweight cyclicals and 

overweight services including companies in the 

consumer finance subsector (such as Equifax, Shift4, 

WEX, and Fair Isaac).

▪ KKR is our only holding in financials.

▪ Liberty Broadband is our only telecom holding.

▪ Waste Connections is our only utility sector holding. 

▪ The strategy has no direct investments in oil & gas. 

However, the strategy is exposed to oil price fluctuations 

through fuel card operator WEX in industrials.
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QUARTER-TO-DATE ATTRIBUTION DETAIL BY SECTOR

REPRESENTATIVE

MID-CAP GROWTH ACCOUNT

RUSSELL MIDCAP GROWTH 

INDEX
ATTRIBUTION ANALYSIS

ICB SECTOR AVERAGE 

WEIGHT (%) RETURN (%)

AVERAGE

WEIGHT (%) RETURN (%)

ALLOCATION 

EFFECT (%)

SELECTION & 

INTERACTION 

EFFECT (%)

TOTAL EFFECT 

(%)

Basic Materials 0.91 -13.16 1.59 -4.93 0.04 -0.26 -0.22

Consumer Discretionary 21.59 -2.50 19.90 -2.39 -0.03 -0.01 -0.03

Consumer Staples 2.48 -10.31 2.02 -12.79 -0.07 0.07 0.01

Energy -- -- 2.29 -7.60 0.17 -- 0.17

Financials 1.81 3.00 5.01 6.70 -0.22 -0.07 -0.29

Health Care 22.95 4.28 16.35 1.53 0.15 0.55 0.70

Industrials 15.98 -1.15 17.51 -0.83 -0.00 -0.02 -0.03

Real Estate 3.36 5.72 3.06 -2.83 -0.00 0.20 0.20

Technology 25.83 -4.71 30.24 1.65 -0.11 -1.65 -1.76

Telecommunications 1.97 0.11 1.90 -24.38 -0.00 0.52 0.52

Utilities 2.92 5.61 0.15 0.03 0.03 0.14 0.17

Unassigned 0.21 10.26 -- -- 0.04 -- 0.04

Total 100.00 -1.27 100.00 -0.76 0.00 -0.51 -0.51

Third Quarter 2021

 The Mid-Cap Growth Strategy underperformed its benchmark, the Russell Midcap® Growth Index, during the third quarter primarily due to negative selection 

effects in the Technology sector.

 Within Technology, Pinterest, GoDaddy, and Vimeo each detracted more than 50 basis points, which more than offset positive relative contributions from 

Dynatrace, Workiva, and SentinelOne.

 Broad positive stock selection within Healthcare helped performance, with >20 basis point contributions from six different investments in the sector.
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QUARTER-TO-DATE TOP FIVE CONTRIBUTORS TO RETURN
Third Quarter 2021 Representative Mid-Cap Growth Account Top Five Contributors

NAME
DESCRIPTION

AVERAGE 

WEIGHT (%) RETURN (%)

CONTRIBUTION 

TO RETURN (%)

DT Dynatrace, Inc.
Develops software for digital and application performance 

management. 
3.14 21.48 0.58

S SentinelOne, Inc. Class A
Endpoint security software that detects, models, and predicts 

threat behavior to block attacks on computing devises.
0.89 26.62 0.46

CTLT Catalent Inc
Delivery technologies, development, and manufacturing 

solutions for drugs, biologics, cell and gene therapies, and 

consumer health products. 
2.29 23.08 0.44

WK Workiva Inc. Class A
Cloud-based compliance and regulatory reporting solutions 

designed to solve business challenges.
1.91 26.61 0.41

BHVN
Biohaven Pharmaceutical Holding 

Company Ltd.

Research and development of late-stage product candidates 

targeting neurological diseases, including rare disorders. 
1.02 43.09 0.34

 Shares of application performance monitoring company Dynatrace rose on strong quarterly results (from both new and existing customers) that demonstrate 

the company’s progress against a growing market opportunity as enterprises undertake digital transformation initiatives.

 After its June IPO, SentinelOne reported strong growth of more than 100% in its first quarter as a public company thanks to robust market demand for next-

generation endpoint security solutions.

 Catalent continued to execute as a leading global contract drug manufacturer. Shares rose on solid growth and execution in the company's Biologics 

division, allaying fears of a “COVID cliff.” The company also announced an accretive acquisition during the quarter that should bolster its slower-growing 

Softgel & Oral Technologies division.

 Workiva’s software bookings growth is accelerating and we think the path for growth ahead is strong with success in Europe and newer use cases like ESG 

Reporting still in their nascent stages.

 The launch of migraine medication Nurtec continues to beat expectations and received a boost during the quarter from the addition of prevention to the 

label, driving shares of Biohaven higher. 
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QUARTER-TO-DATE BOTTOM FIVE CONTRIBUTORS TO 
RETURN
Third Quarter 2021 Representative Mid-Cap Growth Account Bottom Five Contributors

NAME DESCRIPTION

AVERAGE 

WEIGHT (%) RETURN (%)

CONTRIBUTION 

TO RETURN (%)

PINS Pinterest, Inc. Class A Operates a pinboard-style photo-sharing website 3.35 -35.47 -1.44

GDDY GoDaddy, Inc. Class A
Provides domain name registration and web hosting 

services
2.58 -19.95 -0.65

ZNGA Zynga Inc. Class A
Develops, markets, operates and provides online social 

game services
1.91 -29.16 -0.62

VMEO Vimeo, Inc. Provides online video software and services 1.16 -40.06 -0.56

FICO Fair Isaac Corporation Provides enterprise decision management solutions 2.02 -20.84 -0.43

 Several companies reported lower-than-expected quarterly results or lowered their outlook for the second half of the year as tough COVID comparisons 

were more pronounced than expected.

 Pinterest revenue and profit continues to outpace expectations, but the stock sold off meaningfully due to sequential declines in monthly active users. 

Importantly, trends remained solid for mobile and younger users, which we view as key demographics for the long-term health of the business.

 Shares of GoDaddy fell after an industrywide slowdown in demand for website building solutions in July caused management to be cautious about growth in 

that business for the remainder of the year.

 Zynga lowered its full year outlook as the cohort of newly acquired users during COVID churned above historical trends.

 Revenue contribution from new customers at professional video platform Vimeo came in behind expectations. The company’s Enterprise-oriented business 

continued to grow nicely, but demand for live streaming faced difficult comparisons from a year ago in the height of COVID.

 Shares of FICO fell on macro concerns of a slowing housing market and worries that a competitor’s Vantage Score will be allowed on conforming 

mortgages.



 CoStar is the dominant commercial real estate database and online 

multifamily listing service in the US. We see attractive growth drivers in 

commercial listing, international, and (while early), the company has 

promise in gaining a foothold in the larger US residential market.

 The market for Natera’s non-invasive prenatal tests (NIPT) is growing 

following a change to guidelines in 2020 that expanded NIPT from just 

high-risk to all pregnancies. Meanwhile, Natera (already the leader) is 

gaining share with unique technology. Moreover, the company is 

leveraging its expertise in detecting cell-free DNA (cfDNA) from blood 

samples—developed for NIPT—to detect disease recurrence in cancer 

patients. “Liquid biopsy” in oncology presents a multi-billion-dollar market 

opportunity and we believe Natera has an early lead.

 Software provider nCino provides lenders with commercial and 

consumer underwriting technology that streamlines a historically 

disjointed process. Commercial lending is driving growth today, but the 

company is increasingly gaining traction in consumer lending and 

internationally, which we believe signals a long runway for growth ahead.

Source: FactSet. The information provided in this material is not intended to be and should not be considered to be a recommendation or suggestion to engage in or refrain from a particular course of action or to make or hold a 
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QUARTER-TO-DATE ADDITIONS
Third Quarter 2021 Representative Mid-Cap Growth Account Portfolio Activity

ADDITIONS SECTOR

CSGP CoStar Group, Inc. Industrials

NTRA Natera, Inc. Health Care

NCNO nCino, Inc. Information Technology



 Following the delayed launch of Electronic Arts tentpole title, Battlefield 

2042, in September, we exited the position to fund  opportunities we 

believe to be superior long-term investments.

 Part of our thesis on FMC hinged on pricing power in the company’s 

diamides franchise. We exited the position after a multiple quarter stretch 

where cost growth outstripped price, calling into question that 

hypothesis, especially in front of increasing global supply change costs 

and issues.

 We sold small positions in recent technology and health care IPOs 

Confluent, Doximity, and Definitive Healthcare after each eclipsed our 

three-year price targets.

 We purchased IAC to get access to the Vimeo assets ahead of its spin in 

May.  After the spin, we exited IAC to fund other opportunities.

Source: FactSet. The information provided in this material is not intended to be and should not be considered to be a recommendation or suggestion to engage in or refrain from a particular course of action or to make or hold a 

particular investment or pursue a particular investment strategy, including whether or not to buy, sell, or hold any of the securities mentioned. It should not be assumed that investments in such securities have been or will be 
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QUARTER-TO-DATE DELETIONS
Third Quarter 2021 Representative Mid-Cap Growth Account Portfolio Activity

DELETIONS SECTOR

CFLT Confluent Inc Class A Information Technology

DOCS Doximity, Inc. Class A Communication Services

EA Electronic Arts Inc. Communication Services

FMC FMC Corporation Materials

IAC IAC/InteractiveCorp. Communication Services

PURCHASED & SOLD SECTOR

DH Definitive Healthcare Corp. Class A Information Technology



REPRESENTATIVE MID-CAP 

GROWTH ACCOUNT

RUSSELL MIDCAP

GROWTH INDEX

Number of Holdings 58 392

Dividend Yield (%) 0.3 0.5

P/E Ratio FY2 Est. (x) 33.7 27.8

Top 10 Equity Holdings (%) 31.0 11.7

Active Share (%) 86.8

Market Capitalization ($ B)

Weighted Average 27.1 27.7

Maximum 70.5 69.5

Minimum 2.8 0.5

Source: FactSet. The portfolio information provided is based on a representative Mid-Cap Growth account and is provided as supplemental information. Portfolio statistics and characteristics exclude cash and cash 

equivalents. Please see disclosure statements at the end of this presentation for additional information and for a complete list of terms and definitions.

PORTFOLIO CHARACTERISTICS
Third Quarter 2021



Source: FactSet. The portfolio information provided is based on a representative Mid-Cap Growth account and is provided as supplemental information. Sector diversification excludes cash and cash equivalents. Sectors are 
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SECTOR DIVERSIFICATION
Third Quarter 2021 ICB Sectors as of 09/30/2021
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GICS SECTOR

REPRESENTATIVE MID-CAP GROWTH 

ACCOUNT

(%)

RUSSELL MIDCAP®

GROWTH INDEX

(%)

DIFFERENCE

(%)

REPRESENTATIVE MID-CAP GROWTH 

ACCOUNT

(%)

Q3’21 Q3’21 Q3’21 Q2’21 Q3’20

Communication Services 11.24 4.91 6.34 15.83 11.81

Consumer Discretionary 15.55 16.51 -0.96 14.85 10.04

Consumer Staples 2.24 1.83 0.41 2.57 2.27

Energy -- 1.37 -1.37 -- --

Financials 1.79 4.86 -3.07 1.73 1.28

Health Care 23.67 16.91 6.76 21.81 19.58

Industrials 16.30 14.17 2.13 12.04 18.20

Information Technology 24.13 35.10 -10.97 24.68 28.86

Materials 2.77 2.32 0.45 4.32 5.18

Real Estate 2.28 1.86 0.42 2.18 2.78

Utilities -- 0.14 -0.14 -- --

Source: FactSet®. The information provided in this material is not intended to be and should not be considered to be a recommendation or suggestion to engage in or refrain from a particular course of action or to make or hold a 

particular investment or pursue a particular investment strategy, including whether or not to buy, sell, or hold any of the securities mentioned. It should not be assumed that investments in such securities have been or will be 

profitable. References to specific securities are for illustrative purposes only and do not represent all of the securities purchased, sold or recommended for advisory clients. The portfolio information provided is based on a 

representative Mid-Cap Growth account and is provided as supplemental information. Sector diversification excludes cash and cash equivalents. Sectors are based on the Global Industry Classification Standard (GICS®) 

classification system. Please see disclosure statements at the end of this presentation for additional information and for a complete list of terms and definitions.

SECTOR DIVERSIFICATION
Third Quarter 2021



REPRESENTATIVE

MID-CAP GROWTH ACCOUNT

RUSSELL MIDCAP 

GROWTH INDEX
ATTRIBUTION ANALYSIS

SECTOR AVERAGE 

WEIGHT (%) RETURN (%)

AVERAGE

WEIGHT (%) RETURN (%)

ALLOCATION 

EFFECT (%)

SELECTION & 

INTERACTION 

EFFECT (%)

TOTAL EFFECT 

(%)

Communication Services 13.71 -16.83 4.55 -13.86 -1.34 -0.38 -1.72

Consumer Discretionary 14.98 -0.59 16.71 -3.54 0.06 0.42 0.48

Consumer Staples 2.47 -10.31 1.92 -13.65 -0.08 0.10 0.02

Energy -- -- 1.19 6.50 -0.09 -- -0.09

Financials 1.81 3.00 4.81 3.84 -0.13 -0.02 -0.14

Health Care 22.95 4.12 17.01 1.09 0.09 0.63 0.72

Industrials 14.01 4.71 14.30 -1.17 -0.01 0.79 0.78

Information Technology 24.19 0.04 35.07 1.67 -0.25 -0.40 -0.65

Materials 3.56 1.47 2.44 -2.95 -0.06 0.12 0.07

Real Estate 2.33 3.89 1.85 3.78 0.02 -- 0.02

Utilities -- -- 0.15 0.03 -- -- --

Total 100.00 -1.27 100.00 -0.76 -1.77 1.26 -0.52

Source: FactSet. The information provided in this material is not intended to be and should not be considered to be a recommendation or suggestion to engage in or refrain from a particular course of action or to make or hold a 

particular investment or pursue a particular investment strategy, including whether or not to buy, sell, or hold any of the securities mentioned. It should not be assumed that investments in such securities have been or will be 

profitable. References to specific securities are for illustrative purposes only and do not represent all of the securities purchased, sold or recommended for advisory clients. The portfolio information provided is based on a 

representative Mid-Cap Growth account and is provided as supplemental information. Total portfolio return figures provided above reflect the sum of the returns of the equity holdings in the representative account portfolio due to 

price movements and dividend payments or other sources of income, and exclude cash. Past performance is not indicative of future results. The portfolio information provided is based on a representative Mid-Cap Growth 

account and is provided as supplemental information. Sectors are based on the Global Industry Classification Standard (GICS®) classification system. Sector attribution excludes cash and cash equivalents. Please see 

disclosure statements at the end of this presentation for additional information and for a complete list of terms and definitions.

QUARTER-TO-DATE ATTRIBUTION DETAIL BY SECTOR
Third Quarter 2021
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based on the Global Industry Classification System (GICS). Please see disclosure statements at the end of this presentation for additional information and for a complete list of terms and definitions.

SECTOR DIVERSIFICATION
Third Quarter 2021 GICS Sectors as of 09/30/2021
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Source FactSet. All returns greater than one year are annualized. Past performance is not indicative of future results. The composite performance shown above reflects the Mid-Cap Growth Composite, managed by Brown 
Advisory Institutional. Brown Advisory Institutional is a GIPS compliant firm and is a division of Brown Advisory LLC. Please see the Brown Advisory Small-Cap Growth disclosure statement at the end of this presentation for a GIPS 
compliant presentation.
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COMPOSITE PERFORMANCE
Third Quarter 2021 as of 09/30/2021
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TOP 10 HOLDINGS % OF PORTFOLIO

Marvell Technology, Inc. 3.5

Dynatrace Holdings LLC 3.4

Match Group, Inc. 3.3

IAA, Inc. 3.1

Edwards Lifesciences Corp. 2.9

Waste Connections Inc 2.9

Teleflex, Inc. 2.9

Pinterest, Inc. - Cl A 2.9

Ball Corp. 2.7

Veeva Systems, Inc. Cl A 2.5

Total 29.8%

Source: FactSet. The information provided in this material is not intended to be and should not be considered to be a recommendation or suggestion to engage in or refrain from a particular course of action or to make or hold a 
particular investment or pursue a particular investment strategy, including whether or not to buy, sell, or hold any of the securities mentioned. It should not be assumed that investments in such securities have been or will be 
profitable. References to specific securities are for illustrative purposes only and do not represent all of the securities purchased, sold or recommended for advisory clients. Portfolio information is based on a representative Mid-Cap 
Growth account, includes cash and is provided as supplemental information. Please see disclosure statement at the end of this presentation for additional information. Figures in table may not total due to rounding.

TOP 10 PORTFOLIO HOLDINGS
Representative Mid-Cap Growth Account as of 09/30/2021

Top 10 Portfolio Holdings



The views expressed are those of the author and Brown Advisory as of the date referenced and are subject to change at any time based on market or other 

conditions. These views are not intended to be and should not be relied upon as investment advice and are not intended to be a forecast of future events or a 

guarantee of future results. Past performance is not a guarantee of future performance and you may not get back the amount invested. The information provided 

in this material is not intended to be and should not be considered to be a recommendation or suggestion to engage in or refrain from a particular course of action 

or to make or hold a particular investment or pursue a particular investment strategy, including whether or not to buy, sell, or hold any of the securities mentioned. 

It should not be assumed that investments in such securities have been or will be profitable. To the extent specific securities are mentioned, they have been 

selected by the author on an objective basis to illustrate views expressed in the commentary and do not represent all of the securities purchased, sold or 

recommended for advisory clients. The information contained herein has been prepared from sources believed reliable but is not guaranteed by us as to its 

timeliness or accuracy, and is not a complete summary or statement of all available data. This piece is intended solely for our clients and prospective clients, is for 

informational purposes only, and is not individually tailored for or directed to any particular client or prospective client.

London Stock Exchange Group plc and its group undertakings (collectively, the “LSE Group”). © LSE Group 2019. FTSE Russell is a trading name of certain of 

the LSE Group companies. “FTSE®” “Russell®”, “FTSE Russell®”, “ICB®”, are trade marks of the relevant LSE Group companies and are used by any other LSE 

Group company under license. All rights in the FTSE Russell indexes or data vest in the relevant LSE Group company which owns the index or the data. Neither 

LSE Group nor its licensors accept any liability for any errors or omissions in the indexes or data and no party may rely on any indexes or data contained in this 

communication. No further distribution of data from the LSE Group is permitted without the relevant LSE Group company’s express written consent. The LSE 

Group does not promote, sponsor or endorse the content of this communication.

An investor cannot invest directly into an index. 

Figures shown on sector diversification and quarterly attribution by detail slides may not total due to rounding.

Global Industry Classification Standard (GICS®) and “GICS” are service makers/trademarks of MSCI and Standard & Poor’s. 

Factset ® is a registered trademark of Factset Research Systems, Inc.

The Russell Midcap® Growth Index is a market capitalization weighted index representing the smallest 800 companies in the Russell 1000 Index that exhibit 

growth characteristics. The Russell 1000® Growth Index measures the performance of the large-cap growth segment of the U.S. equity universe. It includes those 

Russell 1000® Index companies with higher price-to-book ratios and higher forecasted growth values. The Russell 2000® Index measures the performance of the 

small-cap segment of the U.S. equity universe. The Russell 2000 is a subset of the Russell 3000® Index representing approximately 10% of the total market 

capitalization of that index. It includes approximately 2000 of the smallest securities based on a combination of their market cap and current index membership. 

Russell® and it’s indexes are a trademark/service marks of the London Stock Exchange. 

DISCLOSURES



All financial statistics and ratios are calculated using information from FactSet as of the report date unless otherwise noted. 

The Average Weight of a position or sector refers to the daily average for the period covered in this report of a stock’s value as a percentage of the 

portfolio. 

The Total Return of an equity security is the sum of the return from price movement and the return due to dividend payments or other sources of income. 

The portfolio and benchmark returns provided reflect the sum of the returns of the equity holdings in the portfolio and the benchmark, respectively. The 

returns exclude cash. 

Allocation Effect measures the impact of the decision to allocate assets differently than those in the benchmark.

Selection and Interaction Effect reflects the combination of selection effect and interaction effect. Selection effect measures the effect of choosing 

securities that may or may not outperform those of the benchmark. Interaction effect measures the effect of allocation and selection decisions (i.e., did we 

overweight the sectors in which we underperformed).

Total Effect reflects the combination of allocation, selection and interaction effects. Totals may not equal due to rounding.

Contribution To Return is calculated by multiplying a security’s beginning weight as a percentage of a portfolio by that security’s return for the period 

covered in the report. 

Dividend Yield is the ratio of a stock’s projected annual dividend payment per share for the fiscal year currently in progress, divided by the stock’s price.

Price-Earnings Ratio (P/E Ratio) is the ratio of the share of a company’s stock compared to its per-share earnings. P/E calculations presented use FY2 

earnings estimates; FY1 estimates refer to the next unreported fiscal year, and FY2 estimates refer to the fiscal year following FY1. 

Active Share measures the percentage of holdings in a manager’s portfolio that differ from those in the benchmark index. An active share of 0% means that 

the portfolio is identical to the benchmark, while an active share of 100% means that the portfolio has no common holdings with the benchmark. 

Market Capitalization refers to the aggregate value of a company’s publicly traded stock. Statistics are calculated as follows: Weighted Average: the

average of each holding’s market cap, weighted by its relative position size in the portfolio (in such a weighting scheme, larger positions have a greater 

influence on the calculation); Maximum and Minimum: the market caps of the largest and smallest companies, respectively, in the portfolio. 

All of the above ratios for a portfolio are expressed as a weighted average of the relevant ratios of each portfolio’s holding, EXCEPT for P/E ratios, which are 

expressed as a weighted harmonic average. 

TERMS AND DEFINITIONS



MID-CAP GROWTH COMPOSITE

1. *For the purpose of complying with the GIPS standards, the firm is defined as Brown Advisory Institutional, the Institutional and Balanced Institutional asset management divisions of Brown Advisory. As of July 1, 2016, the firm was redefined to exclude the

Brown Advisory Private Client division, due to an evolution of the three distinct business lines.

2. The Mid-Cap Growth Composite (the Composite) is comprised of all discretionary accounts with no material investment restrictions, which invest primarily in the common stock of U.S. medium market capitalization companies. The strategy seeks capital

appreciation by managing a concentrated portfolio of companies that offer long-term growth potential. There is not a minimum account market value required for Composite inclusion.

3. Prior to September 1, 2016 the Composite was named Mid Cap Composite. There was no change in investment strategy.

4. Effective January 1, 2017, a significant cash flow policy was implemented for the Composite. Accounts with greater than or equal to 15% external cash flows will be removed from the Composite for the entire month that the external cash flow occurred. The

accounts will be added back to the Composite the following month, if it meets the Composite inclusion requirements. The external cash flow percentage is calculated using beginning market value.

5. The Composite was created in 2014. The Composite inception date is March 1, 2012.

6. The benchmark is the Russell Mid Cap Growth – Total Return Index. The Russell Midcap Growth – Total Return Index measures the performance of the mid-cap growth segment of the U.S. equity universe. It includes those Russell Midcap Index companies

with higher price-to-book ratios and higher forecasted growth values. The Russell Midcap Growth – Total Return Index is constructed to provide a comprehensive and unbiased barometer of the mid-cap growth market. The Index is completely reconstituted

annually to ensure larger stocks do not distort the performance and characteristics of the true mid-cap growth market. The Russell Mid Cap Growth – Total Return Index and Russell® are trademarks/service marks of the London Stock Exchange Group

companies An investor cannot invest directly into an index. Benchmark returns are not covered by the report of the independent verifiers.

7. The composite dispersion presented is an equal-weighted standard deviation of portfolio gross returns calculated for the accounts in the Composite for the entire calendar year period. The composite dispersion is not applicable (N/A) for periods where there

were five or fewer accounts in the Composite for the entire period.

8. Gross-of-fees performance returns are presented before management fees but after all trading commissions, and gross of foreign withholding taxes (if applicable). Net-of-fee performance returns reflect the deduction of actual management fees and all

trading commissions. Certain accounts in the Composite pay asset-based custody fees that include commissions. For these accounts, gross and net returns are also net of custody fees. Other expenses can reduce returns to investors. The standard

management fee schedule is as follows: 0.90% on the first $25 million; 0.80% on the next $25 million; 0.70% on the next $50 million; and 0.60% on the balance over $100 million. Further information regarding investment advisory fees is described in Part II

A of the firm’s form ADV. Actual fees paid by accounts in the Composite may differ from the current fee schedule.

9. The investment management fee for the Investor Shares of the Brown Advisory Mid-Cap Growth Fund (the Fund), which is included in the Composite, is 0.65%, and represents the highest fee charged excluding Advisor Shares. The total expense ratio for

the Investor Shares of the Fund as of the most recent fiscal year end (June 30, 2020) was 0.85%. Further information regarding investment management fees and expenses is described in the fund prospectus and annual report.

10. The investment management fee for the Dollar Class B Acc Shares of the Brown Advisory US Mid-Cap Growth Fund (the UCITS), which is included in the composite, is 0.75%. The total expense ratio for the Dollar Class B Acc Shares of the UCITS as of the

most recent fiscal year end (October 31, 2020) was 0.94%. Further information regarding investment management fees and expenses is described in the fund prospectus and annual report.

11. The three-year annualized ex-post standard deviation measures the variability of the Composite (using gross returns) and the benchmark for the 36-month period ended on December 31. The 3 year annualized standard deviation is not presented as of

December 31, 2014, and prior, because 36 month returns for the Composite were not available (N/A.)

12. Valuations and performance returns are computed and stated in U.S. Dollars. All returns reflect the reinvestment of income and other earnings.

13. A complete list of composite descriptions and broad distribution and limited distribution pooled funds is available upon request.

14. Policies for valuing investments, calculating performance, and preparing GIPS Reports are available upon request.

15. Past performance is not indicative of future results.

16. This piece is provided for informational purposes only and should not be construed as a research report, a recommendation or suggestion to engage in or refrain from a particular course of action or to make or hold a particular investment or pursue a

particular investment strategy, including whether or not to buy, sell or hold any of the securities mentioned, including any mutual fund managed by Brown Advisory.

Year

Composite Total 

Gross Returns 

(%)

Composite Total 

Net Returns (%)
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Portfolios in 
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Dispersion (%)

Composite

Assets 
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GIPS Firm 

Assets 

($USD Millions)*

2020 34.0 33.5 35.6 22.1 21.5 70 0.8 758 59,683

2019 39.4 38.7 35.5 13.5 13.9 34 0.2 337 42,426

2018 -0.7 -1.2 -4.8 11.5 12.8 25 0.2 164 30,529

2017 23.9 23.1 25.3 9.8 10.9 Five or fewer N/A 48 33,155

2016 9.3 8.6 7.3 11.0 12.2 Five or fewer N/A 2 30,417

2015 7.1 6.3 -0.2 10.7 11.3 Five or fewer N/A 1 43,746

2014 8.8 8.0 11.9 N/A N/A Five or fewer N/A 2 44,772

2013 38.3 37.3 35.7 N/A N/A Five or fewer N/A 1 40,739

2012** 8.5 8.0 3.4 N/A N/A Five or fewer N/A 1 26,794

Brown Advisory Institutional claims compliance with the Global Investment Performance Standards (GIPS®) and has prepared and presented this report in compliance with the GIPS standards. Brown Advisory Institutional has been independently verified for the

periods from January 1, 1993 through December 31, 2020. The Verification reports are available upon request. A firm that claims compliance with the GIPS standards must establish policies and procedures for complying with all the applicable requirements of the

GIPS standards. Verification provides assurance on whether the firm's policies and procedures related to composite and pooled fund maintenance, as well as the calculation, presentation, and distribution of performance, have been designed in compliance with

the GIPS standards and have been implemented on a firm-wide basis. Verification does not provide assurance on the accuracy of any specific performance report. GIPS® is a registered trademark of CFA Institute. CFA Institute does not endorse or promote this

organization, nor does it warrant the accuracy or quality of the content contained herein.

**Return is for period March 1, 2012 through December 31, 2012. 


